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Disclaimer

02/13

The details presented in this document have been prepared by Ovanti Limited ACN 091 192 871 (the Company). This presentation offers a summary of the Company’s current activities and those of its subsidiaries as of the date provided. The
information herein is general and does not claim to be exhaustive or to cover all aspects an investor should evaluate when making an investment decision. It should be read alongside the Company’s other periodic and continuous disclosure
announcements submitted to the Australian Securities Exchange. Some market and industry data referenced in this presentation comes from research, surveys, or studies conducted by third parties, including various industry and general
publications. The Company and its representatives have not independently verified any data sourced from these third parties.

This presentation does not constitute an offer, invitation, solicitation, or recommendation regarding the subscription, purchase, or sale of any securities in the Company. It is provided solely for informational purposes and does not serve as a
prospectus, short-form prospectus, profile statement, offer information statement, or any other offering document under Australian law or any other jurisdiction. It is not subject to the disclosure requirements applicable to disclosure documents
under Chapter 6D of the Corporations Act 2001 (Cth) and does not include all information that would be necessary in such a disclosure document or prospectus. This document does not represent a financial product or investment advice, nor is it a
recommendation to acquire shares. It has been created without considering the objectives, financial situation, or needs of individuals. Before making an investment decision, potential investors should assess the relevance of this information in light
of their own objectives, financial situation, and needs, and seek appropriate legal and tax advice for their jurisdiction.

The information contained in this presentation may be subject to change, modification, or amendment by the Company and does not represent guarantees or warranties. Neither the Company nor any of its directors, officers, agents, employees, or
advisers provide any assurance, express or implied, regarding the fairness, accuracy, completeness, or correctness of the information, opinions, and conclusions presented. To the fullest extent permitted by law, neither the Company nor its
directors, employees, agents, or advisers accept any liability—whether direct or indirect, express or implied, contractual, tortious, statutory, or otherwise—for the accuracy or completeness of the information or for any opinions contained herein, or
for any errors, omissions, or misstatements, or for any losses arising from the use of this presentation. This presentation may also include "forward-looking statements." Various risks, uncertainties, and factors beyond the Company's control may
cause actual results to differ significantly from those projected. The Company does not commit to updating or revising these statements. Investors should be cautious, as forward-looking statements are not guarantees of future performance, and
actual results may vary substantially.

Investing in the Company's shares carries inherent risks—both known and unknown—some of which may be beyond the Company’s control. These risks include, but are not limited to: acquiring and retaining customers, reliance on third-party service
providers, market competition, dependence on key personnel, capital requirements, the ability to secure sufficient funding in the future, potential acquisitions, platform disruptions, commercialization, technological changes, reliance on new
products, development timelines, product distribution, insurance issues, security vulnerabilities, maintaining essential business partnerships, managing growth, brand establishment and maintenance, as well as political, operational, regulatory, and
legal changes. Additionally, risks unknown to the Company or deemed immaterial may emerge and significantly impact its operating and financial performance.

The usability of the Company’s products depends on factors beyond its control, including device operating systems, mobile device design and function, platform provider standards, and internet access. Some of the Company’s current and future
products may utilise open-source software, which could introduce risks to its proprietary software and products affecting its business negatively. The Company’s intellectual property rights are valuable, and any failure to protect them may diminish
the value of its products and brand. The presence of programming errors in the Company’s products could harm its brand and operational results. The Company will depend on third-party providers and internet search engines to direct customers to
its products.

The Company does not guarantee any specific rate of return or its performance, nor does it assure the repayment of capital or any particular tax treatment. Before investing, individuals should evaluate whether this investment aligns with their goals.
Potential investors are encouraged to review publicly available information about the Company, assess their personal circumstances, and consult professional advisers before making any investment decisions. 

This presentation has received approval from the Board for release to the market.
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Innovative BNPL Strategy
An aggressive & innovation strategy to
take rapid market share in the U.S. with
ambitious & value generating
management KPIs.

Exceptionally Experienced
Leadership

Ovanti has recently hired a number of key
executives to lead the launch of its U.S.

BNPL producing including the former
U.S. CFO of ZIP

Trillion Dollar Market
Opportunity
The U.S BNPL market is still in its infancy
as it continues to take market share from
existing debit & credit cards - a US$10T
industry.

Ovanti Investor Highlights

03/13
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Meet Our New CEO

Chief Executive Officer
Simon Keast

04/13

Simon has 30 years’ experience in financial services,
working internationally across ANZ and the US. 

Former US CFO of Zip Co Limited (ASX:ZIP), helping the
Australian-founded BNPL firm achieve scale in the
American market.

Senior positions with Macquarie Group (ASX:MQG) ,
Insurance Australia Group (ASX:IAG), and Westpac
Banking Corporation (ASX:WBC).

Bachelor of Engineering (Mechatronics) with Honours
from the University of Sydney and a Master’s in Applied
Finance and Investment from the London Business
School.

F
or

 p
er

so
na

l u
se

 o
nl

y



Bruce Brenkus
Credit Risk Officer
Credit & Risk Advisor

30+ year veteran credit risk officer and fintech
credit development with chief risk officer roles in
Kabbage and Spotcap and Senior director roles in
PayPal, Wells Fargo, Equifax, BankOne. 

Based in South Carolina

Executive Expertise
Accelerating Speed to Market

05/13

Frank Ruscio
CTO/CIO Advisor
Track record across industries, including BioPharma,
Financial Services, Insurance, Leisure, geographies,
including ANZ, UK, Ireland, U.S. and Asia, and varied
organisational types. including executive roles with
IAG, Marco Polo Network and Toyota Finance.

Based in Sydney

Jonathan Kelly

Chief Revenue Officer

Over 20 years experience in Fintech working digital
payments, digital wallets, and BNPL. Track record in
customer, product innovation with senior roles
including Humm’s Chief Growth & Innovation Officer,
ZIP’s Director of Merchant Services, and Paypal’s
Head of New Ventures.

Based in Sydney
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U.S. BNPL 
Market Size

BNPL is experiencing significant growth in the
United States but is still at a very early stage of
industry development.  

BNPL adoption is driven by:

Shift from traditional credit, particularly
younger generations;
Convenience and ease-of-use; 
Budgeting and control;
Technology-enabled;
Retailer adoption.

06/13

US$19.6T
US Payments Market

US$10T
US Credit & Debit Cards

US$133B
US BNPL

Source: Capital One Research
Motley Fool
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https://capitaloneshopping.com/research/buy-now-pay-later-statistics/#:~:text=The%20BNPL%20market%20is%20exploding%3B%20from%202019%20to,expected%20to%20total%20%24132.7%20billion%2C%20up%2014.1%25%20YoY.
https://www.fool.com/money/research/credit-debit-card-market-share-network-issuer/#:~:text=The%20purchase%20volume%20on%20general%20purpose%20credit%20and,debit%20and%20prepaid%20cards%20accounted%20for%20%244.9%20trillion.?msockid=11202e10d7da6aaa1fe83a4ad64a6ba0


$135

Avg. BNPL Loan
Amount

07/13

U.S. BNPL Statistics

89%

BNPL Users Paying 
On Time

94m

2024 American 
BNPL Users

6

Avg. BNPL Term 
in Weeks

24.7%

Forecasted BNPL
CAGR 2022-2030

Source: Capital One Research
Motley Fool

Sub Prime
Americans

1 in 3

American’s with Low
FICO/No FICO

22%

F
or

 p
er

so
na

l u
se

 o
nl

y

https://capitaloneshopping.com/research/buy-now-pay-later-statistics/#:~:text=The%20BNPL%20market%20is%20exploding%3B%20from%202019%20to,expected%20to%20total%20%24132.7%20billion%2C%20up%2014.1%25%20YoY.
https://www.fool.com/money/research/credit-debit-card-market-share-network-issuer/#:~:text=The%20purchase%20volume%20on%20general%20purpose%20credit%20and,debit%20and%20prepaid%20cards%20accounted%20for%20%244.9%20trillion.?msockid=11202e10d7da6aaa1fe83a4ad64a6ba0


U.S. BNPL Growth

08/13

116

133
145

158

173

189

206

2029202820272026202520242023

10% CAGR
BNPL first launched in 2019 and has grown exponentially

driven largely by Millennials and Gen Z who seek an
alternative to traditional credit cards.

U.S. BNPL Payment Volume
(in USD billions)

Source: Capital One Research
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https://capitaloneshopping.com/research/buy-now-pay-later-statistics/#:~:text=The%20BNPL%20market%20is%20exploding%3B%20from%202019%20to,expected%20to%20total%20%24132.7%20billion%2C%20up%2014.1%25%20YoY.


Ovanti BNPL Strategy

09/13

Market entry into high
BNPL utilisation
States

Target underserviced
merchants and
industry verticals

Leverage existing
payment networks 

Focus on mid-tier
retailers and SMEs

AI-enabled team
from Day 1

Partnering for speed
to market

Enhanced credit
assessment focussed
on subprime
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Q1 2025
Finalise U.S. BNPL
product strategy.

Ovanti U.S. BNPL Roadmap

Q3 2025
Launch U.S. BNPL
product including
technology & legal

frameworks.

Q4 2025
Secure a multi-year

preferred partnership
with an American

retailer with turnover
in excess of US$200m

per annum.

Q1 2026

Grow BNPL
transactions to

US$10m total
transaction value (TTV)

or 10,000 customers.

Q2 2026

Grow BNPL
transactions to
US$50m total

transaction value (TTV)
or 50,000 customers.

H2 2026

Operate in at least
three US States and be
a top 5 BNPL provider,

based on TTV, in at
least one.

Q4 2026

Grow BNPL
transactions to
US$100m total

transaction value (TTV)
or 100,000 customers.

Q4 2026

Secure a multi-year
preferred partnership

with an American
retailer with turnover

in excess of US$500m
per annum.

H1 2027

Grow BNPL
transactions to
US$200m total

transaction value (TTV)

H2 2027

Grow BNPL
transactions to
US$500m total

transaction value (TTV) 

10/13
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Listed BNPL Comparables
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Note on Block Inc:
Today Block is a diversified fintech that makes revenue from
Bitcoin, subscriptions, and transactions.

Block announced plans to buy Afterpay in Aug 2021 for US$29
billion, all in Block Inc scrip.  In FY21, Afterpay processed
~US$15 billion in GMV and report US$657 million in revenue. The
valuation metrics at acquisition were:
EV/Sales - 44.1x
EV/GMV - 1.9x
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Ordinary Shares on Issue 2,030,145,593

Options on Issue 70,000,000

Convertible Loan Notes
($0.02 conversion)

825,000

Share Price $0.023

Fully Diluted Market Capitalisation $49,252,099

Capital Structure

As of close of trading 25th Nov 2024
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Contact
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Ovanti Ltd
Investor Relations

investors@ovanti.com

Barclay Pearce Capital
Corporate Advisor

corporate@barclaypearce.com.au
(02) 8288 6900

This presentation has been authorised for release by Daler Fayziev, Chairman
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